
 Public Workshop 2010 

 

“Best training in my 25 
year sales career.  
Absolutely the smartest 
investment we have made 
as an organization.” 
 

- Mike McGlone, WW VP Sales, 
Reliance Globalcom 

 
Date: August 24 – 26, 2010 
Tuesday - Thursday 
 

Cost: $1500.00/person 
 
Location:  
Courtyard By Marriot,  
Solana Beach CA 

 
717 South Highway 101 Solana 
Beach, CA 92075 
Ph: (858) 792-8200  
www.marriott.com/sansb 
 

StoryLeaders, LLC:  
http://www.storyleaders.com 
Email: info@storyleaders.com 
Office: (323) 934-4444 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

Workshop Registration Form: 
(Complete and submit back via email: Ben@storyleaders.com) 

 
First Name: ____________________________________________________________ 
 
Last Name: ____________________________________________________________ 
 
Company: ____________________________________________________________ 
 
Email:  ____________________________________________________________ 
 
Mailing Address: ___________________________________________________ 
 
Phone:  ____________________________________________________________ 
 
Additional Attendees (Y / N):  How many: _________________________ 
 
Payment method:   (circle one)  

Credit Card  Direct Invoice       PayPal 
 
Addt’l Info: ____________________________________________________________ 
 

Upon Registration, you will receive additional details 

 
Please contact the hotel directly to reserve your guest room.  If you tell them 
you are with the Story Leaders group, you will receive a discounted rate of 
$129/night.  Rooms have been blocked for arrivals August 24, checking out 
August 26, but space is limited. 
 
The workshop is 2.5 days.  Each day begins at 8:30am, and concludes at 5pm 
on the first two days.  Day 3 is a half-day and the workshop will adjourn at 
approx 12:30pm on August 26.  S
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“…gave my team the 
confidence they can now 
connect with their 
corporate clients with 
sincerity and can build the 
trust/credibility essential in 
the enterprise sales cycle.”    

- Jess Richter, VP Sales, LiebSoft 

“…sales is about connecting! StoryLeaders taught us to 

break down the barriers…”    - Jon Bierman, COO, Netcordia 


